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We are clearly on the move. The capital markets, job growth
and consumer confidence, all of which directly impact retail
sales, indicate that the economy is accelerating at a steady pace.
Last year at this time, we felt very optimistic about where the
economy was headed, but were also cautious in our business
decisions to ensure the economic growth factors were remaining
on the right course.

through this most recent cycle. We are very fortunate to be
based in Texas with our healthy business environment, strong
job creation, low taxes and favorable cost of living. Texas

four of the top ten markets nationally in favorable business
environment

and

economic

health.

All

have

experienced

accelerating statistics as a result of rapid employment growth,
low costs of living, increased consumer spending, and positive

for the remainder of 2012, as the overall economy and markets
gain momentum. Dallas and Houston are the top two
healthy retail occupancy rates of 90.2 percent and 93.4

economic recovery since 2007.

percent respectively. Large construction projects are still in

In our newsletter last Fall, we mentioned that while the
unpredictable,

These major Texas markets are forecasting even better trends

markets in the country in new job creation and boast

remains the strongest of all states as it pertains to our

remained

On a local level, DFW, Houston, San Antonio, and Austin are

investor sentiment.

As such, we have responsively continued to grow our business

economy

activity and increased consumer spending.

there

the planning stages, but developers are clearly queuing

were

many TRC Website up. It is projected that close to 3.3 million square feet will
indications that the overall environment was stabilizing, and
be developed in Dallas in 2012 [vs. 1.1MM in 2011], and in
in a number of areas showing definitive signs of growth.
Our business has clearly enjoyed the same. Thanks to our
collaborations with our retail clients, property owners, financial
partners and governmental entities, we saw productivity across
all of our lines of business.

Houston, 2.1MM square feet in 2012 [vs. 1.9MM in 2011].
Austin, one of the most popular markets in the country, has
exceptional opportunities for retail growth. Occupancy stands
at 91.1 percent [vs. 90 percent] in 2011. A highly competitive
tech industry, strong investor market, urban infill, and suburban

Getting back to a macro perspective, the U.S. economy continues to

population growth is driving what will be approximately

trend upward. The GDP has expanded for the past 10 consecutive

700,000 square feet of new retail space in 2012, [vs. 98,000

quarters, and unemployment is down from mid 9 percent to 8.2

square feet] in 2011, a 700% increase.

percent – its lowest in three years. We saw positive job growth
each month in 2011, which is the first time this has occurred
since
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ONE FOCUS. UNLIMITED POSSIBILITIES.

R E TA I L R E P O R T | D F W
clients such as AmREIT, Inland, Hunt Properties, KBS Realty Advisors and
Vista Property Company.
Our clients continue to benefit from growing consumer confidence as
most reported positive year-over-year growth which has fueled their
program expansion. For the first time in several years we are seeing
the return of new development, [predominantly grocer y-anchored] and
STEVE ZIMMERMAN

Brokerage

MANAGING DIR. | BROKERAGE

expansion opportunities.

P E D A L T O T H E M E TA L
The

Retail

Connection’s

brokerage

expect this trend to accelerate in 2012 as retailers pursue their optimal

business

has

clearly

been

in

acceleration mode for the past 18 months. Transaction volume hit an
all-time record in 2011 and we are on pace to surpass that number in
2012 as transactions are up over 20% year-to-date. This acceleration
can be attributed to several factors including; having an incredible roster
of clients, being based in Texas, and our strategic growth initiatives.
Our tenant base continues to be one of the strongest in the industr y and
now totals over 225 with some of the most recognizable names in retail,
such as Bed Bath & Beyond, Nordstom, The Sports Authority, Chase
Bank, and Charming Charlie. This past year we added several new
clients including True Value Hardware, Gold Max, Total Lacrosse and
restaurants such as Taco Cabana, Wahoo Fish Taco and T.G.I. Friday’s.

“Transaction volume hit an alltime record in 2011 and we are
on pace to surpass that number in
2012 as transactions are up over
20% year-to-date.”
Texas has lead the country in job growth for the past few years with Houston,
Austin, San Antonio and Dallas all ranked in the top five growth markets
in the U.S. Although Texas is our home and we transact the majority of our
business here, we have continued to accelerate our growth throughout the
United States and into Mexico. In 2011 we completed transactions in 26
states for clients such as Palm Beach Tan, Visionworks, Monarch Dental,
GolfSmith and many others. With the extended reach of our platform,

Our landlord representation business continues to see positive growth,

including our most recent announcement of an office in Austin, we will

as well. We added approximately 2.5M square feet of new listings with

continue to keep the pedal-to-the-metal in 2012.

The

Retail

Connection’s

Brokerage

|

Tenant
|

Nash | CFO | Cindy Biagini | Senior Accountant | Lance Morris |

Advisory | Acquisition | Development | Merchant

President | Austin | Carla Neel | Vice President | Asset Services | Austin

Banking | Property Management | Construction

| Ryder Jeanes | SVP | Brokerage | Austin | Travis Robertson | VP |

Management

platforms

Brokerage | Austin | Jacquelyn Henion | Office Manager | Austin | Cheryl

continue to position the company for demonstrable growth in

Ruff | Director of Property Management | Austin | Katie Carlise | Austin |

Representation

|

|

Landlord

Investment

Representation

service

our ser vice offerings in the ensuing years.

EXPANDING

We are excited to welcome our newest team members: Doug

Diana Chastain | Property Management | Austin | Harry Scott | SVP |
Brokerage | Austin | Will Volk | ASVP | Brokerage | Austin | Zac Hoffer |

H e r e ’s j u s t a f e w o f t h e n e w r e t a i l b r a n d s a n d l a n d l o r d

Analyst | Houston | Gina Low | Administrative Assistant | Lynesey Klutts

relationships we chose to highlight in this issue of

| Administrative Assistant | Brandy Morris | Administrative Assistant.

I N S I D E R E TA I L :


NEW CLIENTS | T.G.I Friday’s, Wahoo’s Fish Taco, The
Holy Grail Pub, Black Sheep Lodge, Gold Max, Rainbow



Connected Development Services specializes
in all aspects of the development, re-development
CONNECTED DEVELOPMENT SERVICES

Apparel, Dollar Stop, Taco Cabana, Tiff’s Treats, Total

retailers on their development strategies as well as structuring development

Lacrosse and Total Hockey

joint ventures.
Connected Acquisition Services advises its

NEW LANDORDS | CMC Commercial Realty Group,
Standridge Companies, KBS Realty Advisors, Hunt

retail clients and structures joint ventures to purchase
CONNECTED ACQUISITION SERVICES

Properties, Uptown Enterprises, MG Herring, Hartman
Income REIT, Vista Property

Connected

New Listings: The Plaza Towne Center | SWC FM
1171 & FM 2499 | Flower Mound | 150,000 SF | Forney
Marketplace | NWQ Hwy 80 & FM 548 | Forney |
200,000 SF | Marketplace at Highland Village | NEQ
Eldorado Crossing | NWC FM 423 & Eldorado Pkwy |

assists

and

and restaurant chains with operating expertise and

Connected Management Services provides
retail property management services based on the
CONNECTED MANAGEMENT SERVICES

owner’s objectives, the tenant’s needs, getting your

property noticed by retailers and achieving a quality shopping experience.
Construction Management Services Our

SF | Market Street Shopping Center | South Main
Disposition | Six buildings | Houston | 250,000 SF

Services

sources of capital for their operating businesses.

| SWC Dalrock Road & Lakeview Pkwy | Rowlett | 45,527
Street & Bethel Road | Weatherford | 32,700 SF | Ashley

Capital

provides entrepreneurs and emerging growth retail
CONNECTED CAPITAL SERVICES

Little Elm | 165,000 SF | Belvieu Town Crossing | I-10 &
FM 3180 | Mount Belvieu | 158 Acres | Lakeview Plaza

retail investment properties, which can be single-

tenant, multi-tenant or even portfolio assets.

FM 2499 & FM 407 | Highland Village | 400,000 SF |
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and renovation of retail projects and also advises

construction
CONSTRUCTION MANAGEMENT SERVICES

management

team

has

over

50

years of diverse construction and retail real estate

development, redevelopment, and renovation experience.

ONE FOCUS. UNLIMITED POSSIBILITIES.

C O N N E C T E D R E TA I L E R S
For a complete listing of the 225 plus retail chains TRC currently represents, see our website: www.theretailconnection.net

Best selection of baby merchandise, and over 30,000 products to
choose from in retail stores spread across twenty-six states.

Bed Bath & Beyond is the #1 superstore domestics retailer in
the US.

A chic fashion accessories boutique that consistently ranks as
one of the top retailers in the country.

The best place for party supplies or just an everyday need!

The Fresh Market specialty food stores which include a butcher
shop, fish market, bakery, produce, floral stands, and delicatessen.

A rapidly changing progressive retailer that currently does business with over half of the households in America.

For 106 years, this retailer has attracted customers to stores,and
has an extensive selection of tailored and casual clothing.

A different concept than traditional theaters with a larger focus
on higher quality food & waiter service.

With over 500 clubs across the U.S., you control you own membership, and services abound.

A popular value-priced retailer with fashion and accessories at
prices you can’t beat.

One of the nation’s largest banking institutions offering more
than 5,100 branches and 16,100 ATMs nationwide.

A restaurant where the freshest ingredients are prepared daily
and wok seared to order to delicate perfection.

The largest specialty retailer of services and solutions for the
lifetime of pets.

The leading provider of eye care services offering high-quality designer
and exclusive brands, frames, lenses and accessories at great prices.

Millions of times a week – a customer receives a drink from a
Starbucks barista – but each interaction is unique.

The best aspects of burger, beer and sports have been taken to
create a one-of-a-kind experience you can’t find anywhere else.

The eatery personifies fresh, tasty, healthy and unique food with
a steadfast commitment to quality and consistency.

In here, it’s always Friday. Offering great food and amazing
drinks at locations nationwide.
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ONE FOCUS. UNLIMITED POSSIBILITIES.

R E TA I L R E P O R T | A U S T I N
The R eta i l C o n n ecti on Laun ches
A us t i n O f f ic e | F o u rt h Locat ion
i n T e x as
The Retail Connection has opened its fourth Texas office in Austin, Texas with
industry veteran Lance Morris and Carla Neel. The Austin office will deliver the
company’s full range of brokerage, advisory and investment services.
“We have always had a strong connection to Austin and have been very active
in the market. Lance and Carla will provide us with the opportunity to enrich
our client experience and extend the depth of our platform throughout Austin
and Central Texas. Having worked closely with both of them over the last 20
years, we know first-hand what terrific leaders and talented professionals they
are, as well as how aligned we are philosophically. Lance and Carla’s vision,
influence and commitment to the success of their clients make them the perfect
partners to develop our Austin operation with,” said Steven Lieberman, CEO of
The Retail Connection.

LANCE MORRIS

Austin

PRESIDENT | Austin

Now that the office is opened and staffed, the team is fast at work on new deals,
new connections, and property management opportunities.
Here’s a brief perspective on Austin currently:
The retail industry in Central Texas took some hits in the late 2,000s after the
height of the market in 2006, but the dip inspired innovation and creativity and
brought many new opportunities to the city in terms of retail real estate. The
current occupancy is hovering around 93 percent and continues to rise. The local

“With our services and investments platforms, we are committed to delivering

retail market fares well compared to statewide and national stats. Due to the

to our clients the premier retail real estate experience, which requires building

strength of the market as a whole, Austin continues to attract out-of-state retailers

our local offices around the best players in the market. We are fortunate to have

and purchasers.

Lance and Carla join the TRC team,” added Alan Shor, President of The Retail
Connection. “They are both highly successful real estate professionals who will
help us optimize our greater Austin and Central Texas programs.”
Prior to joining The Retail Connection, Morris was formerly President, Director of
Brokerage and the Top Producing Broker for the Austin office of The Weitzman
Group. He is a 28-year veteran of the Austin real estate industry and has been
named as Austin’s top commercial retail real estate broker for three of the past four

Although there is very little ground – up construction, more redevelopment
continues to surface, and the trend is gaining momentum. As a result of limited
construction, Austin will continue to see the vacancies on the market absorbed,
leading to new projects in the future.
The bottom line is that Austin continues to be one of the strongest performing
markets in the countr y – outperforming the national economy in many

years. Morris has received numerous awards and industry recognition including

areas. Due to the presence of a major university, state government and

most recently being recognized for Austin’s Top Retail Sale in 2011.

a vibrant high-tech industr y, Austin is securely footed economically. A

“This is an amazing opportunity for me to lead The Retail Connection’s Austin
operation, expand their capacity here, and help grow their unparalleled platform,”

consistent increase in the population also continues to create demand for
retail and ser vices.

said Morris. The Retail Connection is the dominant force in the retail real estate

Austin is a place where people truly want to live, work and enjoy their lives to

industry, and I am excited to help build onto and leverage their unique platform

the fullest. The quality of life embraced by those who live here represents an

and dynamic culture.”

environment that is ripe for retail growth and continued development.
is an asset | property management

Management [IREM] and a CPM candidate. She is also a member of the Real

specialist with over 20 years experience. She joined

Estate Council of Austin, CREW and the International Council of Shopping

Cencor Realty Services in 2002 where she served as

Centers [ICSC].

Carla Neel

Vice President of Asset | Property Management for the
Austin Office. Neel was responsible for over 3 million

LET’S CONNECT

square feet throughout the greater Austin area. Prior
Carla Neel

VP | Asset Ser vices|
Austin

to joining Cencor, Neel was a property manager
and leasing agent with Toronto Canada based firms
Contour Management and Kelly & Associates.

Neel is an associate member of the Austin chapter of the Institute of Real Estate

A u s t i n Te a m m a t e s
Lance Morris: President
Carla Neel: Vice President/Asset Services
Ryder Jeanes: Senior Vice President | Brokerage
Travis Robertson: Assistant Vice President | Brokerage
Katie Carlisle: Associate

come visit us at our booth

Jacquelyn Henion: Office Manager

las vegas ICSC

Diana Chastain: Property Manager

suite S243

Cheryl Rawlinson Ruff: Director of Property Management
Harry Scott, Jr.: Senior Vice President | Brokerage
Will Volk: Assistant Vice President | Brokerage
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R E TA I L R E P O R T | H O U S T O N

DAVID STUKALIN

Houston

PRESIDENT | Houston

RE TA I L R E P OR T | S AN AN T ON I O

SHERMAN HINKEBEIN
EVP | San Antonio

San Antonio

HOUSTON SPEEDS INTO 2012

San Antonio Shifts into High Gear

We had a great year at TRC Houston in 2011, and we think another milestone
year is ahead in 2012 - and here’s why.

There are a lot of indications that San Antonio’s economy is accelerating.

Houston is crushing it on the stats when it comes to top-ranked cities for business,
manufacturing, quality of life, and jobs. It has one of the lowest unemployment
rates at 7.6%, housing is coming back, and oil and exports are way up.

now there’s a big economic lift from the Eagle Ford Shale project. It is

I won’t bore you with all of the numbers, but just listen to a few of these recent
recognitions to confirm Houston is on top as Number 1:
Fastest Growing Wages in U.S.
Business Insiders - January 12, 2012
On Numbers (as reported by Houston Business Journal) - December 6, 2011
Best-Performing Cities Among Top 10 Largest U.S. MSAs
Milken Institute - December 2011
Fastest Growing Total Personal Income
On Numbers (as reported by Houston Business Journal) - October 17, 2011

Employment is up, consumer confidence has increased significantly, and
projected that employment will expand by 2.9 percent, or 25,000 jobs
this year.
A study released by the University of Texas at San Antonio projects that
the oil and gas play will create 6,000 jobs. Major oil companies will

“The region has stayed on track and
has potential for continued growth
through 2012 and into 2013 in
several different industries.”
hire aggressively in southwest San Antonio. Additional hiring will occur

Nation’s Healthiest Housing Market
Builder and Hanley Wood Market Intelligence - February 2009

in employment hubs north and west of the city core. With the influx of

Most New Housing Construction
Houston Business Journal - August 26, 2011

areas to capture the rising demand. And, the improved housing market will

Among the Top US Cities for Wage Growth
PayScale, Inc. – April 12, 2011
Lowest Cost of Living for Large Metros
ACCRA Cost of Living Index – First Quarter 2011
America’s Top Shopping Cities
Forbes.com - December 13, 2010
Largest 5 Year Employment Gain (June 2005 - June 2010)
U.S. Bureau of Labor Statistics (as Reported by the Houston Business Journal) –
July 28, 2010

workers in the metro, developers will increase building schedules in these
boost retail sales for big-ticket items, encouraging retailer expansion into
the suburbs. The region has stayed on track and has potential for continued
growth through 2012 and into 2013 in several different industries.
Here’s some great stats to prove these points:


3rd Fastest Growing City in U.S



7th Largest City in America
 2.189 million MSA
 1.9 million county

Best Cities for Manufacturing
Forbes - December 15, 2011

 54% Hispanic

Most Progressive City for Mobile Shopping
Interactive Advertising Bureau (as reported by Citybizlist Houston) - December 7,
2011
Best Quality of Life in the Southern U.S.
Employment now exceeds its pre-recession peak in most all sectors of business.
84,600 jobs will be created in 2012 and Houston was the FIRST of the country’s
most populous cities to reach that milestone.
The forecast for Houston in 2012 looks
promising as the American economy
recovers. Here’s what we have going on
at Team TRC Houston right now as we
launch into 2012…


Leasing 200,000 square feet of
Tiryar Retail Listings



Working the Ashley Disposition/
Sublease of over 250,000sf



Brought Woodpark Shopping
Center from 70% leased to 100%
leased as of 2 | 2012


New Tenants:
• Taco Cabana
• Rainbow Apparel
• Tiff’s Treats
• Ra Sushi
• West Coast Dental
• Prana

6

Stukalin Wins MVP Award
in Commercial Real Estate
by Houston Business Journal

 $64,330 Average HH Income


7% Unemployment



City wide retail vacancy 12.8%|13.3% last year



Average quoted base rent $18.17



3 new HEB’s



1 Target [Coming Soon]



8 New Walmarts [3 are infill]

San Antonia continues to see retail operations improve steadily in lock step
with Texas and its other major cities. And, as always, The Retail Connection’s
San Antonio office is right in the middle of the action with a Golfsmith at
Loop 1604 at Blanco, two Logan’s at 410 | Jones Maltsberger and 281 |
Evans, and a JoAnn’s at Bandera | 1604.
San Antonio enjoys a diverse industry portfolio that continues to strengthen
and build upon the city’s historic economic base. Once primarily steeped in
military and hospitality industry investment, more diverse industry strengths
have emerged in recent years, making San Antonio one of the most recession
resistant economies in the country. The vibrant city is seeking to create a
globally competitive and internationally connected economic development
strategy that supports entrepreneurs and businesses of all sizes toward
investment and job creation. And all of this only strengthens the potential for
a strong and accelerating retail environment now, and in the years ahead.

ONE FOCUS. UNLIMITED POSSIBILITIES.

CONNECTED DEVELOPMENT SERVICES
seems to be relatively weak. We have to think that it is coming, but it is
just not there yet.

DAVID WILSON

TRC CDS

PRESIDENT | CDS

HE R E W E GO
The evidence is clear, the worst is behind us. There is not going to be
a double dip. We are on the road to recover y and new development is
on the horizon. The brakes are off, we are no longer coasting, and the
accelerator is being applied. We are “pedal to the metal” in our search for
new development opportunities. As TRC brokers are creating solutions for
their retailers, they are simultaneously driving new development activity.
Many of the bankers we are talking to agree that new development is
coming back, they just have not seen many deals that have actually
come together. So far, they are speaking of loan to cost ratios that do not
work so well and liability levels that are not ver y inviting. But, we have
got to love the interest rates which are currently quite advantageous.
Since it floats during the construction stage, who knows how long that
advantage will last. The equity seems to be almost ready with reasonable
deal structures. Projected building costs are down somewhat and most
land owners have come to realize that lower land pricing and time to
put the deals together are necessar y. At this point, it even sounds like
the key tenants will come around on the rents that they will need to pay
to justify new development. But, as I see it, one of the missing elements
from being comfortable about being able to put robust deals together
is the lack of the mom and pop retailers that we rely on to get the pro
forma returns up. When will we see the resurgence of the mom and pops?
We have never been able to prelease to them, so their inclusion in the
formulas has always been a guess. But, now, it seems harder to project
much demand for the shop space. On the projections we do make, we
feel that we have to be quite conser vative since small shop demand still

C ONS T R U C T ION M ANAGE M EN T









Site Planning		
Scheduling
Budgeting		
Contracts & Lease Administration
Entitlement Process		
Field Construction Management
LEED Advisory		
Tenant Coordination

“As TRC brokers are creating
solutions for their retailers, they
are simultaneously driving new
development activity.”
those voids is at the top of their lists. What is exciting is that available
to join those looking for a spot where they do not have one are existing
tenants in the market who have lease expirations within the next couple
of years and desire to “right size”. Some pretty nice tenant mixes are
showing up. And, it is not just the junior boxes who want new stores. The
smaller national tenants are also out there looking.
In addition to the new development opportunities that are showing up,
the value add opportunities on existing centers seem to be appearing
in greater numbers. This is the scene that is playing heavy right now.
Acquisitions are still cheaper to put together than new developments
and the banks love the existing cash flow. But now, there are a lot more
players stepping up to the table and the pricing is getting bid up pretty
good. Thank goodness we had a good run with some acquisitions last
year that have allowed us to stay busy and stay profitable. Because of
our broker relationships, we were able to be, what appeared at the time,
aggressive with our bids and we landed a couple of big deals that do
not seem now, looking back, to have been so aggressive. These deals
allowed us to stay in the game and keep our team together. Now all of
us are working overtime to do what it takes to get back into the game we
know best, new development.


As part of our Construction Development Services platform, our construction
management team has over 50 years of diverse construction and retail real estate
development, re-development and renovation experience. We serve as the single
point of contact for the owner, making sure the project gets done on time and
within budget while minimizing risks. Our approach allows our clients to focus on
their core business strategies, and becomes the connection where retail and real
estate come together.


So where will new development be? In Texas, new development will
be happening almost ever ywhere. It will not just be in core locations,
although that is what the bankers and the equity would like. And, it can
not be just where the housing growth has continued, because those areas
are few and far between. But it is going to be in the big cities and the
smaller cities alike. For us, it is going to happen where the demand by
a number of junior boxes is. It seems as though many of the junior boxes
had voids in good areas when the music stopped in 2008. Now, filling

Construction



Bidding Process		
Project Close-Out

New Developments managed by TRC | CDS
Arlington Highlands and Arlington Highlands East
NEC I-20 & Matlock Road, Arlington, Texas
Mansfield Pointe
SWC Home Depot Dr. & 287, Mansfield, Texas
Weatherford Ridge
NEC I-20 & Main, Weatherford, Texas
Village On The Parkway
SEC DNT & Belt Line Road, Dallas, Texas
Exclusively focused on retail, Connected Development Services group
provides professional construction management that is tailored to the size and
complexity of any given project—and backed by a corporate commitment to
total quality management.
Arlington Highlands

Village On The Parkway

Mansfield Pointe

Weatherford Ridge

BRAD TERRY

PROJECT MANAGER
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MARK FAWKS
DIRECTOR OF
CONSTRUCTION

JEFF MARTIN

PROJECT MANAGER

ONE FOCUS. UNLIMITED POSSIBILITIES.

CONNECTED MANAGEMENT SERVICES
PROPERTY MANAGEMENT | CONNECTED
MANAGEMENT SERVICES

Faith Goolsby, CPM® has been promoted to

The number one objective of Connected Management Services, a wholly

Ser vices | Dallas.

Vice President Property Management | Client

owned division of The Retail Connection, is to provide retail shopping center

Faith brings over 20 years experience in the

owners with the management services they need to complement their in-house

DFW commercial real estate industr y. Prior to

capabilities. TRC’s affiliated companies work together to provide unparalleled
resources an owner can rely on. We partner with our clients to understand their
business needs in detail. This allows us to deliver a service that is responsive,
project specific, and results oriented. Connected Management Services

Faith Goolsby, CPM®
VP

joining TRC’s Connected Management Ser vices
team, Faith ser ved in property management

roles at CB Commercial Real Estate, Lincoln Property Company and

provides property management with the customer AND client in mind. We

Cencor Realty Ser vices. Today, Faith manages over 1 million square feet

are experts at getting your property noticed by retailers while enhancing

in shopping centers throughout Dallas Fort Worth. Faith is a member of

the shopper’s experience. While we work to achieve a quality shopping

the Institute of Real Estate Management [IREM] where she chaired the

experience, we also ensure that the day- to-day operations of the center are

IREM Dallas Chapter’s Education Committee from 2002 – 2004. She

consistent, efficient, and effective.

was recognized as the 2003 Income Committee Chairperson of the Year.
Faith is an avid volunteer for abused children and orphans, and has



The combined power of management and leasing is an
essential and differentiating element for success for The Retail

raised thousands of dollars in gifts for the Buckner Orphan Home.
Mansfield Pointe

Connection.


Our one and only focus is retail – offering a high quality of
service, safety, convenience and visual appeal in conjunction
with the over 225 leading retail brands we represent.



Providing on-site property management assists our leasing
team in being even more intuitive about the right retailers to

Grand Marc

bring to the project.


The Retail Connection | Connected Management Services
Property

Management

team

fulfills

all

the

day-to-day

operational responsibilities to ensure a memorable shopping
experience while working in lock step with our experienced
retail brokers to build the most dynamic and productive tenant
mix possible.


The Retail Connection is fully integrating and leveraging
the collective influence, productivity and power of our retail
relationships and end to end real estate delivery expertise –
maximizing your return on investment.

Arlington Highlands

The Power of the Platform
The Retail Connection’s service platforms of brokerage | tenant
representation | landlord representation | advisory | development |
acquisition | merchant banking | construction management | property

Shackleford Crossings

management continue to provide stability as well as growth for the
company long-term.


National reach with TX|SW focus and offices in four major
cities: Austin  Dallas | Fort Worth  Houston  San Antonio



82 Employees, brokers and strategic relationships



225 Retail &Restaurant Clients



249 Shopping Center listings representing 25M SF



15 Merchant Banking Investments, including 8 retail operating
companies



4 Existing and 6 New Developments



5 Acquisitions
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Village On The Parkway | Whole Foods

Prop. Mgmt.

ONE FOCUS. UNLIMITED POSSIBILITIES.

CONNECTED ACQUISITION SERVICES
tenant bankruptcies, rent relief and lack of any new lease-up. Your $1
million in NOI now just covers your debt ser vice, making it impossible
for you to gain new tenants without putting even more money into your
property (let alone new issues with your lender) which is now valued
way less.
STEVE HEFNER

TRC CAS

PRESIDENT | CAS

I could go on and on about the next actions of the owner and the
lender, but let us suf fice to say that we are moving away from the

“The real estate curve is moving
from the bottom of the curve and
accelerating north.”

An Accelerating Appetite for Investment
The world is fortunately not in a perpetual acceleration mode. Many
things have to contract before they can move for ward and reach new
heights. Apple had to contract before it found its niche in iPads and
iPhones. The automakers had to completely reorganize before they could
steer to a path of new growth. JC Penney had to undergo a completely
new business model in order to stop the bleeding. Even Best Buy may
have to contract before it finds its new niche, wherein we are hopeful
they move for ward under a new model.
The investment world is the same way. From 1998 (forgetting briefly
about the tech wreck blip since it did not much impede growth of real
estate) until mid-2008, the real estate investment world was in a state
of acceleration. Then, the collapse of Wall Street caused the entire
world to contract. As did the real estate world. Commercial real estate
valuations (read: sales) that were once indicative of sub-7% cap rates
(according to NAREIT), were post-2008 valued at 30-50% less than the
top of the market in the first half of 2008. That meant that if you had
bought a $20 million property in 2007 at a 7% cap and conser vatively
financed 60% of it with debt ($12 million), the economic collapse that
caused the recession, effectively de-valued your property from $20

recession and these type situations are fewer and fewer because
economically, things are picking up. Job growth. Consumer spending.
Global stabilization. Consumer sentiment. They are all picking up.
Not monumentally, but at least positive. For investments, that means
– acceleration. The real estate cur ve is moving from the bottom of the
cur ve and accelerating nor th.
That means at TRC, we are accelerating our appetite for investments.
We’ve done 750,000 SF of acquisitions in the last year. If we are to do
750,000 SF in the next year, we will have to dig deeper for deals as
the deals out there that we like are becoming harder and harder to find –
along with more competition looking for them. But, at TRC, we still hold
the advantage. TRC represents over 225 retailers and restaurants. Those
relationships are our key to re-tenanting broken or impaired shopping
centers. To have the advantage of what actual tenant is positioned to go
in a large vacant space for an acquisition is a huge advantage. That is
our model. Acquire, re-position by re-tenanting and/or redeveloping and
then sell in a better market.

million all the way down to the amount of debt you put on your property.

Knowledge equals power. Power accelerates the process. Our pedal is

So, your NOI of $1.4 million shrunk to about $1 million because of the

to the metal.

ACQUISITION CAPABILITIES


The Retail Connection’s acquisitions group, Connected Acquisition
Services, LLC is a client-driven and partner-driven platform that seeks
retail properties under long term thinking, but with short-to-medium
term hold desires. The platform’s innate ability to quickly reposition
assets is achieved through the company’s vast amount of contacts
in the retail industry and its results-driven, seasoned investment
professionals.



The investment philosophy is concentrated primarily on value-add
and opportunistic investments in major metropolitan markets, as well
as certain tertiary markets where strong fundamentals and upside are
anticipated. Our substantial market and tenant knowledge allows

Town Centre Plaza | Mesquite, Texas

us to better understand which prospective investments are more

The Retail Connection, in partnership with North American Development

compelling to us and our partners, which results in stronger and more

Group, has acquired Towne Centre Plaza, a 94,109-square-foot shopping

predictable returns.

center in Mesquite. The project sits on 9 acres near Interstate 635 on
North Mesquite Drive, across from Town East Mall. Built in 2002 and



We seek properties where we can add value, either by more effective

home to tenants such as Best Buy and Bed Bath & Beyond, The Retail

management/leasing, backfilling vacant anchors/junior anchors

Connection has secured DSW for the last remaining 23,000 square feet in

and/or redeveloping a shopping center to maximize value.

the center, which will take the property to 100 percent occupied. Including
Towne Centre Plaza, The Retail Connection has acquired 750,000 square
feet of retail real estate in the past 12 months, said Steve Hefner, president
of Connected Acquisitions for The Retail Connection. North American



Our extensive research and capital markets knowledge enable us
to expertly advise our clients and partners on their equity and debt
options. Our relationships with leading national and regional lenders

Development Group’s Stephen Preston said the company is “continuing to

facilitate our ability to aggressively source capital to assure that

seek out opportunistic properties that build upon our strong presence in

each acquisition, development or refinancing situation receives the

markets such as this corridor” of North Texas.

most optimal terms available in the marketplace.
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HIGHLIGHT | TOP DEALS
approval. Given the significant cost to complete the optimal strategy, negotiating a
major incentive package of $21MM with the Town of Addison was another critical
component. Additionally, due diligence revealed that perc and asbestos existed,
which meant another challenge needed to be addressed as well.

Village On The Parkway | Whole Foods

V ILLAGE ON T HE PA R K WAY
Southeast Corner of Belt Line Road and the Dallas North
Parkway
Objective: Purchase of a failed asset, addition of significant anchors, demolition
of half of the project, reconfiguration of project layout, new construction, new
access off one of the highest trafficked roads in the DFW metroplex, remodeling
of existing buildings, landscape upgrade, added density, reconstituting the center
with substantially higher quality retailers totally repositioning the project for its long
term success.

Another difficult and challenging aspect of the redevelopment has been working out
deals with tenants whose desire to maintain certain controls could have derailed
the project. From a tenant perspective, the key to a highly successful redevelopment
strategy was to provide major anchors in both the southern and northern parts of
the project to drive customer traffic into the heart of the property. Specifically, the
Town of Addison wanted a specialty grocer and a movie theatre, which they felt
were the highest and best uses for the center. The team was successful in securing
two of the top operators in these categories – Whole Foods and a major theatre
brand. However, with every new opportunity comes new challenges. Meeting their
requirements of improved access and additional parking was the next challenge, but
one that we were able to overcome with skilled design and infrastructure updates.
As a result of creative and aggressive work, these important anchors were secured,
which has subsequently allowed us to turn our focus to national credit specialty
retail tenants and signature restaurants.
Village On The Parkway

The location and scale of the site position it as one of the premier commercial
properties in DFW. Its redevelopment potential made it the most sought after piece
of real estate to come available in recent years. The special servicer [JER] received
16 contracts upon putting the property on the market. The Retail Connection
partnered with Lincoln Property Company and FREG to form the dream team to
acquire and redevelop the property.
The project, which will likely be the largest adaptive re-use and rehabilitation of
retail space in 2012, will impact the DFW retail real estate market and economy in
a variety of positive ways, including transforming a highly visible vacant 145,000
square foot building and half vacant shopping center into highly productive
operating enterprise.
Economic Impact: $100 million in added sales within three [3] years, significant
added property value, added jobs.
Challenges: Aggressively tracking and working through the sea of nonperforming CMBS loans and following the progress of the VOP loan. When this
premier urban infill location hit our watch list of properties in financial distress,
we immediately began conceptualizing a plan of action to purchase. Due to
significant challenges inherent in the original design, occupancy had fallen to
50%. Clearly a new vision for the project
had to be created that would draw a whole
new generation of customers and shoppers.
The distress of the project continued until
the special servicer [JER] foreclosed on the
property. Jones Lang LaSalle was engaged
to market the property, and The Retail Connection and Lincoln Property Company
entered the bidding process immediately. The partners would eventually out-bid
over 20 qualified bidders, representing some of the most prominent real estate
companies in Dallas and the US. After several rounds of bid negotiations, the
partners were required to provide the details of their vision and renovation plans.
The turning point came in this round of negotiations, which included the evaluation
of the finalists’ value proposition and strategy for repositioning and revitalizing
the shopping center. As a result of outstanding, innovative and deliverable plans,
The Retail Connection and Lincoln Property Company won the bid. Upon winning
the bid, we worked to find a lender and an equity partner, acquired the asset
and began to work closely with the Town of Addison to obtain zoning and plan

We are currently wrapping up leases with a theater and several upscale retailers
who will greatly improve the overall tenant mix of the center. Dynamic new building
and renovation plans are underway that will keep “The Village” true to its name.
The architecture is rooted in Mediterranean styles with colorful stucco walls and
sloping clay tile roofs. Recent additions added stone veneers, wood arbors and
some hints of modern architecture will create an electric feel. The new architectural
design seeks to find harmony in new and old approaches by using a vibrant mix of
warm, inviting materials, contemporary geometry, outdoor spaces and expressive
detailing. The strategy anchors the development with a much higher degree of
openness and transparency for major tenants, small shops and restaurants. New
glass corners and entrances provide opportunities for merchandising displays
and window shopping. Modern patterns,
wood detailing, steel canopies and
textural facades will add to the rich mix of
materials and will be sprinkled throughout
the plan, tying older buildings with the new
additions. Demolition of approximately
150,000 square feet of space will happen in May of 2012 and construction
will commence in June.

“Village on the Parkway will
be the most high profile major
redevelopment of a shopping center
in DFW in the past 25 years.”

In summary, the partnership was faced with one of the most complex retail
redevelopment challenges in the history of Dallas real estate, which was only
made worse by the economic environment Dallas and the country were facing at
the time of this deal. Only with the retail real estate experience, financial savvy,
creativity and market knowledge of the team, along with the support provided by
the Town of Addison, were we able to transform a Dallas retail icon – and one
of the first lifestyle centers ever built in the US – into what will once again be the
premier shopping destination in North Dallas.
Village on the Parkway will be the most high profile major redevelopment of a
shopping center in DFW in the past 25 years.
Stand-out characteristics of the deal: Managed-risk | high reward proposition
involving two premier development companies collaborating to bring their
collective strengths together to make the project happen. The redevelopment
will correct a design that has undermined the project from its inception and has
led the shopping center to underperform for its owners and community, at this
major quadrant in North Dallas. The anchor spaces will now be positioned to
book end and energize the activity for the interior shops. A pedestrian-friendly
environment is being created with a unique ambiance. Extensive
experience, creativity, financial strength, powerful relationships
and diligent work have been applied in order to make this key
redevelopment a reality.
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HIGHLIGHT | TOP DEALS
Economic Impact: Repositioned a non-income producing empty box at a high
potential intersection into an institutional “A+” grade investment property.
Challenges: Our vision was to multi-tenant the building with retailers that would
revitalize the center, but we first had to overcome several challenges. Utilizing our
relationships, we were able to identify several best in class retailers that would

FO R M E R K R OGE R

not only have an interest in the building, but also add to the vitality of the overall
shopping center. Additionally, there were physical challenges of the building such

NEC of Park Blvd and Preston – Plano, Texas

as the grade breaks which created limited frontage. Working collaboratively with

Objective: A complete renovation of a former grocery store will completely

the owner of the building, AmREIT, and the building architect, Hermes Architects,

revitalize this well placed shopping center. This is one of the top intersections in

we created a solution that was appealing to retailers.

the Metroplex, however, the NE quadrant had lagged behind due to the closing

Standout characteristics of the deal: The team was able to completely

of the grocery store. This corner will become a productive and active shopping

lease this 51,000 square foot project to nationally recognized

quadrant, due to the impact of high profile retailers such as Trader Joe’s, Jos. A.

retailers in less than six months, despite tremendous competition from

Bank, Old Navy, Ulta and Famous Footwear.

the other developments at this prime intersection in West Plano.
opened in 2008, the center contains over 300,000 square feet and
is 91% leased to a mix of national and regional credit retailers such
as Bed Bath & Beyond, Michael’s and Ulta, in addition to more than
ten restaurants.
Economic Impact: Project will generate in excess of 230 temporar y
and per manent jobs and $20 million in additional retails sales, plus
significant added proper ty value that will generate ad valorem tax

W EAT HE R FO R D R I D GE

proceeds in the city of Weather ford.

Northeast Corner of I-20 and Main, Weatherford, TX

Challenges: Preleasing requirements to secure the construction loan

Objective: The construction of 46,000 square feet of new retail
space within the existing Weather ford Ridge shopping center located
at the Nor theast cor ner of IH 20 and Main Street in Weather ford,
Texas. The shopping center’s final phase will deliver the area’s first
TJMaxx, a 24,000 square foot store and four additional national and

and refinance that totaled $28.1MM, in a challenging environment,
with essentially no ground up retail construction or lending happening.
A public/private par tnership with the City of Weather ford in the for m
of a 380 agreement that provides for the sharing of its por tion of
retail sales tax proceeds with the development.

regional retailers. The existing JC Penny and Belk anchored center is

Stand-out Characteristics: None of the 36 tenants

the soft goods destination for Parker County, ser ving the Weather ford

in the project have ever closed their location since it first

market and communities to its West. Originally developed and

opened in 2008.

Matt Wilson is a Vice President of the
C o n n e c t e d D e v e l o p m e n t S e r v i c e s Te a m , a
division of The Retail Connection. Wilson
joined
team

the
in

Connected

2001

and

Development

currently

works

on

a range of development strategies that
MATT WILSON
VP | CDS

structures,

and

include financial underwriting, planning
| designing, debt and equity
most

specifically

the

leasing

of

Connected Development assets.

We a r e e x c i t e d t o w e l c o m e D o u g N a s h ,
CFO to The Retail Connection team. Doug
brings

over

20

years

of

experience

in

corporate finance, financial management,
strategic planning and systems integration
in leadership roles with GE Capital Real
DOUG NASH
CFO

Properties

Estate where he ser ved as Finance Manager
| A s s e t M a n a g e r, a n d I n d u s t r i a l

Corporation

where

F i n a n c i a l O f f i c e r.
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Houston
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Dallas
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suite 700
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STEVE LIEBERMAN

DAVID STUKALIN

TERRY SYLER

chairman’s square

president’s square

cornerstone

special achievement

DAVID SACHER

2011 TOP

JOHN DOUBLEDAY

producers

DAVID SACHER

STEVE ZIMMERMAN

JAY CEITLIN

STEVE GREENBERG

JEREMY ZIDELL

JOSH BELIAK

SHERMAN HINKEBEIN

CHAD BRADSHAW

rookie of the year

BLAKE ZALE

JOHN MATHES

WYATT RUSSO

WALTER SALEK

MITCH TRAUB

JIM WEIR

Dallas
2525 mckinnon st
suite 700
dallas, tx 75287
214.572.0777 p
214.572.0009 f

Houston
10000 memorial drive
suite 170
houston, tx 77024
713.547.5555 p
713.547.5549 f
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awards

president’s square

JEREMY ZIDELL

building block

JESSICA BASS

most deals

JAY CEITLIN

ROSS GOLMAN

JIM WEIR

best listing
MICHAEL THUM

JACK WEIR
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DAVID STUKALIN

best investment

DANIEL FULLER

ANDREW SUDDERTH

DAVID LEVINSON
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ARTICLE CONT’D
A C C ELE R AT ING

cont’d from pg 1

2012 TRC May Madness Bball Tournament

By STEVEN A. LIEBERMAN CEO & ALAN P. SHOR President
2012, adding to the 674,000 square feet built in 2011.
We are excited about the positive gains our primary markets are making.
Staying on top of the important factors impacting our global, U.S. and
local business markets enable TRC to provide our clients guidance and
grow our company.
Inside TRC, the last year has brought us several terrific hires, three excellent

lDallas vs Houston. 5 on 5 game. 20 minute running clock game with two 3

acquisitions, new construction, development firing back up, participation in

minute overtimes. Game went into double overtime. Jack Weir made the last

our first three IPOs for our Connected Capital group, and the opening of our

bucket on an assist from Matt Wilson, but standouts were David Wilson with

fourth office [Austin], all of which are tracking toward another record year for
our brokerage-advisory-investment services, as our market share and influence

some crafty old man bank shots and Lassiter Miller with some post up shots
keeping the game extremely close. Dallas wins.

continue to grow by significant measure.
We currently have 82 team-mates and part of our reinvestment was the hiring of

research, property management and administration, reflecting how all areas of
our business are growing.
We continue to upgrade and expand our client base on both the tenant and
landlord sides of the equation, enriching our representation of over 225 of
the leading retail and restaurant chains in the market; and approximately 25
million square feet of property listings. We ended 2011 with 223 shopping
center listings, an increase of 44 shopping centers or 22% over last year. To
date, we have now developed 4 shopping centers, acquired another 5, and
invested in 8 merchant banking deals.
Our national advisory business continues to grow as we are not only engaged
to analyze new retail concepts and expansion opportunities from coast to coast,
but now represent clients across the border with our entry into Mexico, extending
the reach of our business and expanding TRC’s capacity to deliver our clients’

NEW CLIENTS

19 new members to our company. The adds were made in brokerage, finance,

objectives every step of the way.
Our property management division, Connected Management Services, is one
of our newest operating divisions. It has been a tremendously valuable addition
to our business as we provide to our landlords the best of leasing, construction,

2011 was the start of what we knew would be a very active period for redevelopment and acquisition opportunities. We closed, with our partners Lincoln
Property and Longwharf, the 391,000sf Village on the Parkway in North Dallas
– which will be a major redevelopment and significant investment for us. We also
acquired with Invesco as our equity partner, Shackleford Crossings, a 310,000sf
shopping center in Little Rock, Arkansas. Our third and most recent acquisition was
the purchase of the 94,000sf Towne Centre Plaza in Mesquite with North American
Development Group. We are actively pursuing a number of other investments for
2012 and expect to add quality centers to our very strong portfolio.
2011 was a year of steady progress for us; one that gave us the platform
to measurably grow and invest in all aspects of our business. We saw great
execution by our team and are excited about what lies ahead in 2012, knowing
that our investments will continue to provide exceptional opportunities for our
clients and returns for our partners. Our goal is to establish TRC as the top retail
Brokerage, Advisory and Investment firm in the Southwest, and we are well on
our way. Our team, clients and partners continue to play critical roles in helping
us achieve our goals. Thank you all for everything you do to make TRC the best.
You are extraordinary and as always, we are proud to be on your team.
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asset, and property management services.
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T ENAN T R E P R ESEN TAT ION
Ace Hardware
Al’s Formal Wear
American Apparel
Another Broken Egg
Anytime Fitness
A Pea In The Pod
Applebee’s
AT&T
Baker Street Pub & Grill
Becks Prime
Bed Bath & Beyond
Benefit Cosmetics
Bikinis Sports Bar & Grill
Bistro Babusan
Black-eyed Pea
Black Sheep Lodge
Boi Na Braza
Bonefish Grill
Boudreaux’s Cajun Kitchen
Brooklyn’s Pizzeria
Buckhead Saloon
Buffalo Wild Wings
buybuy Baby
Cadillac Bar
Casual Male
Cedars Mediterranean Mezza
Celebrity Bakery
Charming Charlie
Chase
Chelsea’s Kitchen
Christmas Tree Shops
Ciudad
Cozymels
Cru Wine Bar
Cyclone Anaya’s
Dallas Chop House
Dallas Fish Market
Deluxe Nail Salon
Destination Maternity
Destination XL
Dollar Stop
Dollar Tree
Dougherty’s Pharmacy

Draper’s & Damon’s
DSW Shoes
Dunkin’ Donuts
Eno’s Tavern
EntertainMart
Equinox Fitness
Essensuals London
Ethan Allen
Evolution Tans
EZ Money
EZ Pawn
Family Video
Famous Footwear
Fantastic Sams
Firepit Texas Grill
Firestone Complete Auto Care
Fish City Grill
Fish Express
Fitness Connection
Fletcher’s Jewelry
Forty Five Ten
Freed’s Furniture
Furr’s
GameStop
GNC
Go Fish
Gold’s Gym
Gold Max
Golfsmith
Goodfella’s Pizza & Pasta
Goorin Bros.
Great Clips
Grotto
Hallmark
Harbor Freight Tools
Hardee’s
Hibashi Teppan Grill
Hobby Town USA
Hoffbrau Steaks
Houston’s
Howard Wang’s Grill
Humperdink’s
IHOP

Impress for Less
IntegraCare
Iron Cactus
Italia
JCPenney
Jersey Mike’s Subs
Jo~Ann Stores
Jos. A. Bank
K&G Menswear
Kenny & Ziggy’s
Kerry Simon
Kidrobot
Kids Park
Kleiman|Evangelista
Knockouts
LA Fitness
La Grande Orange
LabXpress
Landry’s Seafood
Lids Locker Room
Little Caesars
Logan’s Roadhouse
Love & War in Texas
Malai
Marmalade Cafe
Mattison Avenue
Mattito’s
Max Brenner
McAlister’s Deli
Mealey’s Furniture
Men’s Wearhouse
Merge
Mimi Maternity
Mitchell Gold + Bob Williams
Molto Formaggio
Monarch Dental
Morton’s The Steakhouse
Motherhood Maternity
Music & Arts
My Fit Foods
Nordstrom Rack
Ocean Prime
Paciugo

Palm Beach Tan
Palominos Ranch Buffet
Panda Express
Panera Bread Company
Papa John’s
Papa Murphys
Paradise Bakery
Peacock Alley Fine Linens
Pei Wei Asian Diner
Performance Bike
Pesce
PetSmart
Philippe Chow
Pinkberry
Piranha Killer Sushi
Planet Fitness
PLS Realty
Pluckers
Portrait Innovations
Private Gallery
Q Custom Clothier
Quickway
RA Sushi
R+D Kitchen
RadioShack
Rainbow Shops
Rainforest Cafe
Rally House Texas
Red Robin
Regional Management Corp
Ritz | Wolf Camera
Rochester Big & Tall
Rockler
Rubio’s Mexican Grill
rue21
Ruggeri’s Kitchen
Saltgrass
Sarku Japan Steakhouse
Sheplers
Sherlock’s Pub
Simply Fashion Stores
Smoothie King
Snappy Salads

Sonic Drive-In
Sonny Bryan’s
Splitsville Lanes
Sports Authority
Starbucks
Star Power
Studio Movie Grill
Styles for Less
Taco Bueno
Taco Cabana
TaMolly’s
tasti D lite
T.G.I. Friday’s
The Blue Fish
The Cash Store
The Fresh Market
The Holy Grail Pub
The Luxury of Leather
The Office
The Sweet Tooth Fairy
Tiff’s Treats
Tin Star
T-Mobile
T-Mobile Limited
Top Golf
Torrid
Total Lacrosse
Total Hockey
True Value Hardware
Truluck’s
Urban Brands
Vic and Anthony’s
Visionworks
Wahoo’s Fish Taco
Wendy’s
Which Wich
Whiskey River
Woly Board Company
Woodlands Grill
Zaxby’s
Ziziki’s Taverna
Zoës Kitchen

LAN D LO R D R E P R ESEN TAT ION
Albert Sign Company, Inc.
AmREIT
Andres Properties
Ascension Development
Ashley Furniture
Atlantic Hotels Group, Inc.
Beltline Preston, LTD
Billingsley Company
Bromont Group
The Brytar Companies
Burk Collins & Co., LTD
Califco, LLC
Centennial Real Estate Company, LLC
CFT
Cheney & Mathes Properties
Clearview Investments, LTD
Commercial Realty Group [CMC]

Connected Acquisition Services
Connected Development Services
Connected Management Services
Covington Partners
E2M Partners
Eagle Equity
Elite Shopping Centers Management, Inc.
Endeavor Real Estate Group
Family Video
Farrell Properties
Galardi Group, Inc.
Global Fund Investments, LLC
Grace Development
Granite Properties
Greenway Investment Company
Hartman Income REIT
H-E-B

brokerage
DALLAS | FORT WORTH
CORPORATE OFFICE
2525 McKinnon Street
Ste. 700
Dallas, TX 75201
p 214.572.0777
f 214.572.0009

|

Hunt Properties, Inc.
Inland American
Invesco
Karns Commercial Real Estate
KBS Companies
Kimco Realty Corporation
L&B Realty Advisors
Levcor, Inc.
Maly Commercial Realty
Margaux Development Company
Mark R. Smith Co., Inc.
MG Herring
Midwood Investment and Development
Mila Properties
North American Development Group
Oakhollow Group, LTD
Orix

advisory

Phoenix Property Company
PLS Realty
Ponderosa Land Developmentt Co.
Prescott Realty Group
Provident Realty Advisors, Inc.
Provost Group
Red Sea Group
Retail Properties of America, Inc.
Rosebud Properties
Sam Moon Trading Company
SMI Realty Management
Standridge Companies
Starpoint Properties, LLC
Stonewood Investments
Summit Development Group
Terra Enterprises
Tex-Can Real Estate Group

|

The Encore Company
TPJ Properties, LTD
TPMC Realty Corporation
Triyar Companies
United Heritage Credit Union
Uptown Enterprises
U. S. Industries
Vaquero Ventures
Vista Property Company
Westwood Financial Corp.
Windswept Place, LLC
Wolverine Interests
Woodcrest Capital, LLC

Vista Property

investment

AUSTIN OFFICE

HOUSTON OFFICE

1717 W. 6th Street
Austin, Texas 78703
Ste. 420
p 512.485.0888
f 512.485.0890

10000 Memorial Drive
Ste. 170
Houston, TX 77024
p 713.547.5555
f 713.547.5549

SAN ANTONIO OFFICE
17721 Rogers Ranch Pkwy
Ste. 140
San Antonio, TX 78258
p 210.408.6464
f 210.408.6465
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